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A significant surprise at Naukri 

Financial summary (Rs m) 

Y/e 31 Mar, Consolidated 1QFY14 2QFY14 3QFY14 4QFY14 1QFY15 2QFY15 3QFY15 4QFY15 1QFY16ii FY15 FY16ii FY17ii 

Recruitment revenues  (Rs m) 901 903 911 1,005 1,041 1,072 1,084 1,252 1,300 4,449 5,555 6,777 

% growth 1.8 0.2 0.9 10.3 3.6 3.0 1.1 15.5 3.8 19.6 24.9 22.0 

Other revenues (Rs m) 307 333 323 377 408 404 373 481 500 1,666 2,129 2,735 

% growth 7.7 8.5 (3.0) 16.7 8.2 (1.0) (7.7) 29.0 3.9 24.3 27.8 28.5 

Recruitment - EBITDA (Rs m) 453 458 449 519 537 544 540 658 682 2,279 2,982 3,771 

% growth 4.1 1.1 (2.0) 15.6 3.5 1.3 (0.7) 21.9 3.7 21.3 30.9 26.5 

Revenues (Rs m) 1,208 1,230 1,234 1,380 1,449 1,476 1,457 1,731 1,799 7,325 10,025 13,573 

% change 4.1 1.9 0.3 11.9 5.0 1.8 (1.2) 18.8 4.0 29.4 36.9 35.4 

Ebitda (Rs m) 369 436 423 463 493 422 363 542 486 209 (248) 29 

Ebitda Margins (%) 30.5 35.5 34.3 33.5 34.0 28.6 24.9 31.3 27.0 2.9 (2.5) 0.2 

Interest expense (Rs m) (6) (6) (6) (7) (7) (7) (8) (9) (9) (38) (34) (34) 

Effective tax rate (%) 31.9 31.8 31.8 30.6 30.3 30.6 31.5 22.5 30.0 124.2 553.0 305.4 

Reported PAT (Rs m) 294 333 322 336 398 332 386 822 434 241 464 644 

Pre-exceptional PAT (Rs m) 320 333 322 340 398 332 386 530 434 296 464 644 

% change (10.2) 3.9 (3.2) 5.5 17.1 (16.5) 16.3 37.2 (18.1) (68.1) 56.9 38.8 

Source: Company, IIFL Research. Priced as on 29 May 2015 
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CMP Rs817 

12-mth TP (Rs)    946 (16%) 

Market cap (US$ m)   1,397 

Enterprise value(US$m) 1,383 

Bloomberg  INFOE IN 

Sector Technology 
 

Shareholding pattern (%) 

Promoter 43.8 

FII 29.3 

DII 10.2 

Others 16.6 
   

 

Price performance (%) 
 

 1M 3M 1Y 

Absolute (Rs) 4.6 (1.1) 11.5 

Absolute (US$)      3.0 (1.9) 3.5 

Rel. to Sensex 2.4 4.2 (3.3) 

Cagr (%)  3 yrs 5 yrs 

EPS (36.3) (13.6) 
 

Stock performance 

52Wk High/Low (Rs) 1015/640 

Shares o/s (m) 120 

Daily volume (US$ m) 3 

Dividend yield FY16ii (%) 0.1 

Free float (%) 56.2 

 

Result update 
 

Result review 

29 May 2015 Institutional Equities
  

• InfoEdge’s standalone EBITDA was a significant positive surprise. Due 

to operating leverage at Naukri and lower ad expenses, EBITDA 

margins expanded sharply (31.3% vs. our estimate of 26.4%). 

Consequently, its standalone EBITDA was 20% above our estimate.  

• Revenue growth at Naukri accelerated significantly (collections were 

up 29% YoY in 4QFY15). A pickup in tech recruitment was a key 

driver. In addition, its new product launches are already contributing 

to revenue growth. 

• 99acres witnessed a robust 33% (YoY) growth. Despite increasing 

competition and tight spending, its growth was healthy. However, 

growing popularity of new players like Housing and Commonfloor are 

key risks. 

• Due to better revenue growth and margins at Naukri, we are revising 

up our SOTP based TP to Rs946 (Rs545 of Naukri; Rs84 of 99acres; 

Rs170 of Zomato and Rs100 of cash).  
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Figure 1: 4QFY15 financial summary 

Income statement (Rs m) 4QFY14 3QFY15 4QFY15 QoQ YoY 

Net sales 1,380 1,457 1,731 18.8% 25.4% 

Operating expenses -917 -1,094 -1,189 8.7% 29.7% 

Staff cost -527 -642 -687 6.9% 30.3% 

Advertisement cost -177 -231 -219 -5.0% 23.6% 

Others -213 -221 -284 28.2% 33.0% 

EBITDA 463 363 542 49.0% 17.0% 

EBITDA margins 33.5% 24.9% 31.3% 635 bps -224 bps 

Depreciation & Amortization -56 -48 -36     

Other income 87 256 272 

  Exceptional items -4 0 292     

PBT 484 564 1,061 88.1% 119.2% 

PBT margins 35.1% 38.7% 61.3% 2259 bps 2623 bps 

Taxes -148 -178 -239 

  Effective tax rate 30.6% 31.5% 22.5% -895 bps -802 bps 

PAT 336 386 822 112.7% 144.6% 

Pre-exceptional PAT 340 386 530 37.2% 56.0% 

Pre-exceptional PAT margins 24.6% 26.5% 30.6% 412 bps 601 bps 

EPS - basic (Rs) 3.1 3.2 6.8 112.7% 122.1% 

Performance by segment (Rs m)           

Sales 1,382 1,457 1,733 18.9% 25.4% 

Recruitment solutions 1,005 1,084 1,252 15.5% 24.6% 

99acres.com 230 223 306 37.2% 33.0% 

EBITDA margin 33.5% 24.9% 31.3% 631 bps -223 bps 

Recruitment solutions 51.6% 49.8% 52.6% 274 bps 91 bps 

99acres.com -3.7% -64.6% -27.1% 3745 bps -2347 bps 

Operating metrics           

Deferred sales revenue 1,395 1,428 1,751 22.7% 25.5% 

Collections 1,588 1,414 2,055 45.3% 29.4% 

Headcount 3,168 3,701 3,817 3.1% 20.5% 

Source: Company, IIFL Research 

  

Revenue growth was above our 
estimates. Better growth in Naukri and 
99acres were the key reasons for 
positive surprise 

EBITDA margins were significantly 
better than our estimates (26.4%). 
Operating leverage at Naukri and lower 
advertisement expenses were a reason 
for the EBITDA margin surprise 

Gain on partial stake transfer in 
eTechaces to wholly owned subsidiary 
(Rs347m) and write-off related to an 
advance to a contractor (Rs55m) led to 
net exceptional gain 

Naukri’s EBITDA margins were at its 
second best level in its history 

Collections growth was the best in the 
past two years 
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Growth at Naukri accelerated significantly: 

In 4QFY15, Naukri’s revenue growth of 24.6% (YoY) was much above 

our estimate of 20%. Its revenue growth was at a three year high and 

close to its five year highs. 

 
Figure 2: Naukri’s revenue growth was at a three year high 

 

Source: Company, IIFL Research 

 
Figure 3: A pickup in IT hiring was a key reason behind the growth at Naukri 

 

Source: Company, IIFL Research 

A pickup in the job market, especially in tech sector, was the key reason 

for the spurt in growth. As was the case with earlier upticks, customers 

had likely purchased more resume database licences and posted more 

jobs online in 4QFY15 (Jobspeak index is up 9% YoY in 4QFY15). This is 

reflected in the ~10% increase in revenue per customer at Naukri. 

Management commentary indicates that new offerings (Recruiter pages) 

have also contributed to revenue growth modestly. 

 
Figure 4: Revenue per customer increased sharply as they likely purchased more 
licenses and posted more jobs advertisements 

 
Source: Company, IIFL Research 
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Figure 5: No. of unique customers increased significantly over the past one year 

 
Source: Company, IIFL Research 

 
Figure 6: Job Speak index indicates a sharp improvement over past six months 

 
Source: Company, IIFL Research 

 

 

Figure 7: Growth in collections has been the best in the past two years 

 
Source: Company, IIFL Research 

 

Significant EBIDTA beat – 20% above our estimate: 

InfoEdge’s standalone EBITDA margin, at 31.3% was much above our 

estimate of 26.4%. On 3% higher revenue growth and a significant 

margin beat, its 4QFY15 EBITDA was 20% above our estimate. 

 

Lower advertisement expenses were a reason for the EBITDA margin 

surprise. Management commentary indicates that these will increase 

materially going forward. For FY16, we estimate that its advertisement 

expenses will increase by 60% to Rs13.5bn. Increasing competition in 

real estate portals and the need to increase marketing spends is the key 

reason for higher advertisement expenditure. 
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Figure 8: Lower ad expenses and operating leverage in Naukri led to a significant 
positive surprise in EBITDA margins 

 

Source: Company, IIFL Research 

 

High operating leverage in Naukri led to a significant expansion in its 

EBITDA margins. At 52.6%, they were at the second highest level in its 

history. Management commentary indicates that the operating leverage 

will continue if its revenue growth remains above 20%. 

 

Figure 9: Naukri’s EBITDA margins were at second highest level in its history 

 
Source: Company, IIFL Research 

 

QIP money for 99acres remains entirely unutilised: 

Three quarters ago, InfoEdge raised USD125m through a QIP for 

investments in 99acres. Product improvements (UI, verification etc.) 

and acquisitions related to 99acres were the likely areas of investment. 

However, nearly all of the QIP money remains unutilised.  

That’s not to say that the company hasn’t invested in improving the 

product. The web version underwent a significant UI refresh and new 

features like the map based search were added. The Android version 

had two major iterations since then. 
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Figure 10: Operating expenses at 99acres has increased over the past three quarters 

 
Source: Company, IIFL Research 

 

Competition in online real estate has increased significantly. From a 

clear duopoly (99acres and magicbricks) a few years ago, Housing and 

Commonfloor have emerged as significant players. Now, Housing’s 

Android app downloads and monthly visitors are likely the highest 

among Indian real-estate portals. Arguably, Housing’s high marketing 

spend would have skewed the near term comps. But, the fact that it is 

well funded and has shown leadership in product innovations implies 

high competitive intensity will last for a long time. Such high 

competitive intensity had impacted medium term profitability of the 

players in other countries. 

 

 

 

 

 

 

Figure 11:  99acres.com is trailing some competitors in web visitors and App downloads 

Last 6 months 99acres Housing Magicbricks Commonfloor 

Android app downloads Less than 1m Less than 5m Less than 1m Less than 1m 

Estimated visits (m)              3.4             14.3                       7.2                       2.6  

Time on site (minutes) 8:19 3:46 4:52 6:42 

Page views              4.2               2.9                       2.8                       4.4  

Bounce rate 38.6% 64.3% 56.6% 44.7% 

Organic searches 91.6% 86.2% 88.0% 91.0% 

Referrals 11.5% 54.6% 30.9% 19.5% 

Source: Similarweb.com, IIFL Research 

 

Zomato propels ahead; Meritnation slows: 

Zomato continues to scale well. Revenue growth tripled in FY15 to 

Rs9.6bn (includes material acquisitions like Urban Spoon). Operating 

expense has also tripled during this time and EBITDA loss increased to 

Rs1.4bn.  

 

Figure 12:  Zomato’s revenues has tripled during FY15 and so has its losses 

 
Source: Company, IIFL Research 
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We believe its robust growth will continue. Entry into significant 

adjacencies like online food delivery and expansion into large markets 

like US will be the key revenue drivers. 

Meritnation witnessed only a 6% revenue growth in FY15. Management 

commentary indicates that there was a change in its strategy during 

FY15 and scaled back on some of the sales initiatives. However they 

also indicated that traction had improved in the recent past. 

Due to the slowdown in growth, we are conservative not implying any 

value for it in the SOTP valuation of InfoEdge. In our earlier SOTP 

valuation, Meritnation contributed to 2.8% of overall value of InfoEdge. 

 

SOTP value of Rs946: 

We believe InfoEdge is the most diversified beneficiary of India’s 

increasing internet penetration. Continued improvement in revenue 

growth at Naukri, operating leverage at Naukri and higher valuation 

rounds of Zomato are the key medium term triggers. On our revised 

SOTP, we value InfoEdge at Rs946 per share. 

 

 

 

Figure 13:  SOTP valuation 

Particulars (INR m) Sales - FY15 2 yr frwd. PAT Valuation metric Multiple (x) Valuation (Rs m) InfoEdge's stake Value of InfoEdge's stake Contr. to combined value 

Naukri business                    4,449                     2,341  Price-to-Earnings                       28.0                   65,557  100.0%                  65,557  57.6% 

99acres.com                    1,004  
 

Price-to-Sales                       10.0                   10,040  100.0%                  10,040  8.8% 

Zomato                        967  
 

Price-to-Sales                       42.1                   40,700  50.1%                  20,391  17.9% 

Policybazaar.com                        866  
 

Latest funding                    11,730  18.0%                    2,111  1.9% 

Meritnation.com                        216  
  

                            -    55.8%                           -    0.0% 

Canvera                        725  
 

Latest funding                      2,500  36.0%                        900  0.8% 

Shiksha                        324  
 

Price-to-Sales                         7.5                     2,430  100.0%                    2,430  2.1% 

Jeevansathi                        392  
  

                            -    100.0% - 0.0% 

Mydala 

  
Investment value                          574  47.0%                        270  0.2% 

Happily unmarried 

  
Investment value                          280  34.0%                          95  0.1% 

Cash balance as on 4QFY15 

      
                 11,981  10.5% 

Total value of company                            113,775    

No of shares (m) 

      
                       120   

Value of company (per share)                                    946    
Source: Company, IIFL Research 
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Valuation summary (Rs m) 
Y/e 31 Mar, Consolidated FY14A FY15A FY16ii FY17ii FY18ii 

Revenues (Rs m) 5,663 7,325 10,025 13,573 17,993 

Ebitda margins (%) 17.4 2.9 (2.5) 0.2 4.8 

Pre-exceptional PAT (Rs m) 926 296 464 644 1,156 

Reported PAT (Rs m) 897 241 464 644 1,156 

Pre-exceptional EPS (Rs) 8.5 2.5 3.9 5.4 9.6 

Growth (%) (19.6) (71.0) 56.9 38.8 79.4 

IIFL vs consensus (%)     (73.4) (72.9) 0.0 

PER (x) 96.2 331.9 211.6 152.4 85.0 

ROE (%) 14.5 2.9 3.3 4.4 7.5 

Net debt/equity (x) (1.1) (1.0) (1.0) (1.1) (1.3) 

EV/Ebitda (x) 84.2 421.9 (357.5) 3,019.1 101.0 

Price/book (x) 13.3 7.0 6.8 6.6 6.2 

Source: Company data, IIFL Research 
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PE chart  

 

EV/Ebitda 

 

 

 

Assumptions  
Y/e 31 Mar, Consolidated FY14A FY15A FY16ii FY17ii FY18ii 

Standalone revenue 
growth (%) 

16.1 21.1 25.6 23.8 23.9 

Standalone EBITDA margins 
(%) 

33.5 29.8 25.9 27.7 27.3 

Revenue growth of 
subsidiaries (%) 

74.4 97.9 93.6 73.4 52.8 

Income from Associates  
(Rs m) 

(5.0) (0.3) (49.9) (74.8) (112.2) 

Income tax rate - 
Standalone (%) 

31.5 27.5 30.0 30.0 30.0 

Source: Company data, IIFL Research 

 

Name Designation 

Sanjeev Bikhchandani Founder & Exec. Chairman 

Hitesh Oberoi MD & CEO 

Chintan Thakkar CFO 
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Background: Info Edge’s naukri.com, the leading online portal for recruitments in India, was launched in 1997. Naukri.com allows candidates to 
post their CVs free of charge on the website. The portal derives revenue from recruiters by charging for access to its database of CVs. Display of 

advertisements on naukri.com is the other source of revenue along with posting of job classifieds by recruiters. It also operates Quadrangle, a 
brick-and-mortar executive search service. The company also has other classified based portals, jeevansathi.com (matrimony) and 99acres.com 
(real estate). Info Edge’s other key online initiatives include shiksha.com, Zomato.com & allcheckdeals.com. Recently, Info Edge invested in 

companies in emerging areas of the Internet such as group buying, fashion retail and photography 
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Financial summary  
Income statement summary (Rs m) 
Y/e 31 Mar, Consolidated FY14A FY15A FY16ii FY17ii FY18ii 
Revenues 5,663 7,325 10,025 13,573 17,993 

Ebitda 987 209 (248) 29 856 

Depreciation and amortisation (212) (469) (643) (854) (966) 
Ebit 775 (260) (891) (825) (110) 
Non-operating income 485 949 1,063 1,171 1,282 

Financial expense (30) (38) (34) (34) (34) 
PBT 1,231 651 137 312 1,138 

Exceptionals (30) (55) 0 0 0 

Reported PBT 1,201 596 137 312 1,138 

Tax expense (591) (740) (758) (952) (1,149) 
PAT 610 (144) (621) (640) (11) 
Minorities, Associates etc. 287 385 1,085 1,284 1,167 
Attributable PAT 897 241 464 644 1,156 
 

Ratio analysis 
Y/e 31 Mar, Consolidated FY14A FY15A FY16ii FY17ii FY18ii 
Per share data (Rs)      
Pre-exceptional EPS 8.5 2.5 3.9 5.4 9.6 
DPS 2.5 3.0 0.8 1.1 1.9 
BVPS 61.5 116.7 119.7 123.7 131.0 
Growth ratios (%)      
Revenues 20.5 29.4 36.9 35.4 32.6 
Ebitda (16.8) (78.8) (218.7) (111.7) 2838.4 
EPS (19.6) (71.0) 56.9 38.8 79.4 
Profitability ratios (%)      
Ebitda margin 17.4 2.9 (2.5) 0.2 4.8 
Ebit margin 13.7 (3.6) (8.9) (6.1) (0.6) 
Tax rate 49.2 124.2 553.0 305.4 101.0 
Net profit margin 10.8 (2.0) (6.2) (4.7) (0.1) 
Return ratios (%)      
ROE 14.5 2.9 3.3 4.4 7.5 
ROCE 17.6 5.2 0.9 1.7 5.2 
Solvency ratios (x)      
Net debt-equity (1.1) (1.0) (1.0) (1.1) (1.3) 
Net debt to Ebitda (7.6) (67.4) 59.5 (580.5) (23.0) 
Interest coverage 26.0 (6.9) (26.0) (24.1) (3.2) 
Source: Company data, IIFL Research 

Balance sheet summary (Rs m) 
Y/e 31 Mar, Consolidated FY14A FY15A FY16ii FY17ii FY18ii 
Cash & cash equivalents 7,464 14,107 14,764 16,912 19,722 

Inventories 0 0 0 0 0 

Receivables 92 237 325 440 583 

Other current assets 386 449 614 832 1,103 

Creditors 589 1,125 1,651 2,101 2,629 

Other current liabilities 1,889 2,558 2,520 3,140 3,969 

Net current assets 5,464 11,110 11,532 12,942 14,809 

Fixed assets 983 4,452 4,559 4,554 4,439 

Intangibles 605 1,462 1,462 1,462 1,462 

Investments 995 1,130 2,080 2,505 2,893 

Other long-term assets 75 75 77 93 110 

Total net assets 8,122 18,229 19,709 21,557 23,713 

Borrowings 10 7 0 0 0 

Other long-term liabilities 1,392 4,188 5,323 6,682 7,961 
Shareholders equity 6,720 14,034 14,386 14,875 15,752 
Total liabilities 8,122 18,229 19,709 21,557 23,713 
 

Cash flow summary (Rs m) 
Y/e 31 Mar, Consolidated FY14A FY15A FY16ii FY17ii FY18ii 
Ebit 775 (260) (891) (825) (110) 
Tax paid (591) (740) (758) (952) (1,149) 
Depreciation and amortization 212 469 643 854 966 
Net working capital change 377 753 559 694 820 
Other operating items 0 0 0 0 0 
Operating cash flow before interest 773 222 (447) (228) 527 
Financial expense 0 0 0 0 0 
Non-operating income 455 911 1,028 1,137 1,248 
Operating cash flow after interest 1,228 1,133 581 908 1,775 
Capital expenditure (104) (3,900) (750) (850) (850) 
Long-term investments (231) (2,000) (1,000) (500) (500) 
Others 1,564 4,224 2,268 2,702 2,540 
Free cash flow 2,458 (543) 1,099 2,260 2,965 
Equity raising 0 7,509 0 0 0 
Borrowings 1 (3) (7) 0 0 
Dividend (255) (319) (435) (112) (155) 
Net chg in cash and equivalents 2,204 6,643 656 2,148 2,810 
Source: Company data, IIFL Research 
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Disclosure : Published in 2015, © India Infoline Ltd 2015 

India Infoline Group (hereinafter referred as IIFL) is engaged in diversified financial services business including equity broking, DP services, merchant banking, portfolio management services, distribution of Mutual Fund, 

insurance products and other investment products and also loans and finance business. India Infoline Ltd (“hereinafter referred as IIL”) is a part of the IIFL and is a member of the National Stock Exchange of India Limited 
(“NSE”) and the BSE Limited (“BSE”). IIL is also a Depository Participant registered with NSDL & CDSL, a SEBI registered merchant banker and a SEBI registered portfolio manager. IIL is a large broking house catering to 

retail, HNI and institutional clients. It operates through its branches and authorised persons and sub-brokers spread across the country and the clients are provided online trading through internet and offline trading 

through branches and Customer Care.  

a) This research report (“Report”) is for the personal information of the authorized recipient(s) and is not for public d istribution and should not be reproduced or redistributed to any other person or in any form without 

IIL’s prior permission. The information provided in the Report is from publicly available data, which we believe, are reliable. While reasonable endeavors have been made to present reliable data in the Report so far as 

it relates to current and historical information, but IIL does not guarantee the accuracy or completeness of the data in the Report. Accordingly, IIL or any of its connected persons including its directors or subsidiaries 
or associates or employees shall not be in any way responsible for any loss or damage that may arise to any person from any inadvertent error in the information contained, views and opinions expressed in this 

publication. 

b) Past performance should not be taken as an indication or guarantee of future performance, and no representation or warranty, express or implied, is made regarding future performance. Information, opinions and 

estimates contained in this report reflect a judgment of its original date of publication by IIFL and are subject to change without notice. The price, value of and income from any of the securities or financial 

instruments mentioned in this report can fall as well as rise. The value of securities and financial instruments is subject to exchange rate fluctuation that may have a positive or adverse effect on the price or income of 

such securities or financial instruments. 

c) The Report also includes analysis and views of our research team. The Report is purely for information purposes and does not construe to be investment recommendation/advice or an offer or solicitation of an offer to 

buy/sell any securities. The opinions expressed in the Report are our current opinions as of the date of the Report and may be subject to change from time to time without notice. IIL or any persons connected with it 

do not accept any liability arising from the use of this document. 

d) Investors should not solely rely on the information contained in this Report and must make investment decisions based on their own investment objectives, judgment, risk profile and financial position. The recipients 
of this Report may take professional advice before acting on this information. 

e) IIL has other business segments / divisions with independent research teams separated by 'Chinese walls' catering to different sets of customers having varying objectives, risk profiles, investment horizon, etc and 

therefore, may at times have, different and contrary views on stocks, sectors and markets. 

f) This report is not directed or intended for distribution to, or use by, any person or entity who is a citizen or resident of or located in any locality, state, country or other jurisdiction, where such distribution, publication, 
availability or use would be contrary to local law, regulation or which would subject IIL and its affiliates to any registration or licensing requirement within such jurisdiction. The securities described herein may or may 

not be eligible for sale in all jurisdictions or to certain category of investors. Persons in whose possession this Report may come are required to inform themselves of and to observe such restrictions. 

g) As IIL along with its associates, are engaged in various financial services business and so might have financial, business or other interests in other entities including the subject company(ies) mentioned in this Report. 

However, IIL encourages independence in preparation of research report and strives to minimize conflict in preparation of research report. IIL and its associates did not receive any compensation or other benefits 

from the subject company(ies) mentioned in the Report or from a third party in connection with preparation of the Report. Accordingly, IIL and its associates do not have any material conflict of interest at the time of 
publication of this Report. 

h) As IIL and its associates are engaged in various financial services business, it might have:- 

(a) received any compensation (except in connection with the preparation of this Report) from the subject company in the past twelve months; (b) managed or co-managed public offering of securities for the subject 
company in the past twelve months; (c) received any compensation for investment banking or merchant banking or brokerage services from the subject company in the past twelve months; (d) received any 

compensation for products or services other than investment banking or merchant banking or brokerage services from the subject company in the past twelve months; (e) engaged in market making activity for the 

subject company. 

i) IIL and its associates collectively do not own (in their proprietary position) 1% or more of the equity securities of the subject company mentioned in the report as of the last day of the month preceding the publication 

of the research report.  

j) The Research Analyst engaged in preparation of this Report or his/her relative:- 

(a) does not have any financial interests in the subject company (ies) mentioned in this report; (b) does not own 1% or more of the equity securities of the subject company mentioned in the report as of the last day 

of the month preceding the publication of the research report; (c) does not have any other material conflict of interest at the time of publication of the research report. 

k) The Research Analyst engaged in preparation of this Report:- 

(a) has not received any compensation from the subject company in the past twelve months; (b) has not managed or co-managed public offering of securities for the subject company in the past twelve months; (c) 

has not received any compensation for investment banking or merchant banking or brokerage services from the subject company in the past twelve months; (d) has not received any compensation for products or 

services other than investment banking or merchant banking or brokerage services from the subject company in the past twelve months; (e) has not received any compensation or other benefits from the subject 

company or third party in connection with the research report; (f) has not served as an officer, director or employee of the subject company; (g) is not engaged in market making activity for the subject company. 

L)    IIFLCAP accepts responsibility for the contents of this research report, subject to the terms set out below, to the extent that it is delivered to a U.S. person other than a major U.S. institutional investor. The analyst 

whose name appears in this research report is not registered or qualified as a research analyst with the Financial Industry Regulatory Authority (“FINRA”) and may not be an associated person of IIFLCAP and, 

therefore, may not be subject to applicable restrictions under FINRA Rules on communications with a subject company, public appearances and trading securities held by a research analyst account. 

We submit that no material disciplinary action has been taken on IIL by any regulatory authority impacting Equity Research Analysis. 
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Date Close price  
(Rs)  

 Target price  
(Rs) 

Rating 

04 May 2012 758 918 BUY 

14 Mar 2013 355 459 BUY 

12 Jul 2013 290 414 BUY 

28 Nov 2013 445 521 BUY 

21 Jul 2014 687 789 BUY 
20 May 2015 744 906 BUY 
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Info Edge: 3 year price and rating history

 

A graph of daily closing prices of securities is available at http://www.nseindia.com/ChartApp/install/charts/mainpage.jsp, www.bseindia.com and http://economictimes.indiatimes.com/markets/stocks/stock-quotes. 
(Choose a company from the list on the browser and select the “three years” period in the price chart). 

 

Name, Qualification and Certification of Research Analyst: Sandeep Muthangi(PGDM), Nandish Dalal(Chartered Accountant) 

 

India Infoline Limited (Formerly “India Infoline Distribution Company Limited”), CIN No.: U99999MH1996PLC132983, Corporate Office – IIFL Centre, Kamala City, Senapati Bapat Marg, Lower Parel, 
Mumbai – 400013  Tel: (91-22) 4249 9000 .Fax: (91-22) 40609049, Regd. Office – IIFL House, Sun Infotech Park, Road No. 16V, Plot No. B-23, MIDC, Thane Industrial Area, Wagle Estate, Thane – 400604 Tel: (91-22) 

25806650. Fax: (91-22) 25806654 E-mail: mail@indiainfoline.com Website: www.indiainfoline.com, Refer www.indiainfoline.com for detail of Associates.  

National Stock Exchange of India Ltd. SEBI Regn. No. : INB231097537/ INF231097537/ INE231097537, Bombay Stock Exchange Ltd. SEBI Regn. No.:INB011097533/ INF011097533/ BSE-Currency, MCX Stock 
Exchange Ltd. SEBI Regn. No.: INB261097530/ INF261097530/ INE261097537, United Stock Exchange Ltd. SEBI Regn. No.: INE271097532, PMS SEBI Regn. No. INP000002213, IA SEBI Regn. No. INA000000623, SEBI 

RA Regn.:- INH000000248  

 

Key to our recommendation structure 

BUY - Absolute - Stock expected to give a positive return of over 20% over a 1-year horizon. 

SELL - Absolute - Stock expected to fall by more than 10% over a 1-year horizon. 

In addition, Add and Reduce recommendations are based on expected returns relative to a hurdle rate. Investment horizon for Add and Reduce recommendations is up to a year. We assume the current hurdle rate at 

10%, this being the average return on a debt instrument available for investment.  

Add - Stock expected to give a return of 0-10% over the hurdle rate, i.e. a positive return of 10%+.   

Reduce - Stock expected to return less than the hurdle rate, i.e. return of less than 10%.    

Distribution of Ratings: Out of 182 stocks rated in the IIFL coverage universe, 103 have BUY ratings, 8 have SELL ratings, 46 have ADD ratings and 25 have REDUCE ratings.  

Price Target: Unless otherwise stated in the text of this report, target prices in this report are based on either a discounted cash flow valuation or comparison of valuation ratios with companies seen by the analyst as 

comparable or a combination of the two methods. The result of this fundamental valuation is adjusted to reflect the analyst’s views on the likely course of investor sentiment. Whichever valuation method is used there is 

a significant risk that the target price will not be achieved within the expected timeframe. Risk factors include unforeseen changes in competitive pressures or in the level of demand for the company’s products. Such 
demand variations may result from changes in technology, in the overall level of economic activity or, in some cases, in fashion. Valuations may also be affected by changes in taxation, in exchange rates and, in certain 

industries, in regulations. Investment in overseas markets and instruments such as ADRs can result in increased risk from factors such as exchange rates, exchange controls, taxation, and political and social conditions. 

This discussion of valuation methods and risk factors is not comprehensive – further information is available upon request. 
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